
Junior Category Manager
                  Amsterdam April 2020
Location: NLC affiliate office in Amsterdam (Sloterdijk), The Netherlands

Position hours: Full time (4/5 FTE may be discussed)

NLC A/S is a licensing agency covering the Benelux and Nordic regions and representing a select group of top global brand owners from the entertainment and sports industry. Key focus is to develop and grow licensors’ brands to new heights through local, regional and global partnerships, to drive retail and marketing activations and to strive to be the best in the industry. 
The Junior Category Manager at NLC Benelux will be working with a wide range of brands as Harry Potter, Batman, Wonder Woman, Friends, Barbie and Tour de France just to mention a few.

This person has some experience in the Benelux entertainment business and preferably some affinity with merchandise, licensing or consumer products. We expect a 3-5 years working experience.

Responsibilities of the Junior Category Manager will include:

· Day-to-day management of the existing local licensee base in specific product categories (to be assigned) and servicing of the European and global accounts’ local offices in these categories

· Identification of product gap opportunities complimentary to existing deals in the market

· Presentation of the brands represented by NLC to existing and new licensees and negotiation of the contract terms

· Collaboration with licensor contacts by providing regular updates on sales strategies, forecasts, royalty revenues, market positioning etc.

· Regular interaction with the other category managers in the Benelux team and with colleagues at the Copenhagen HQ to coordinate ranges & launches with licensees across categories

Required skills:

· A beginning track record of sales experience and account management with a commercial target

· Any experience within Benelux retail and open to learn more about this

· Ideally degree in business studies, marketing, or another commercial education
· Able to work independently and to prioritize workload in a fast paced and often demanding environment

· Verbally and numerically strong
· Experienced user of Microsoft Office (Outlook, Excel, Word, PowerPoint)
· Able to travel within the Benelux region and occasionally attending licensing fairs, licensor meetings in Europe and meetings in Copenhagen

· Fluent in Dutch and English in writing and orally; French is a plus

· Drivers’ license type B

You are outgoing, have sales talent/interest/experience, and you are not afraid of reaching out to new potential partners. 

In addition, you have a creative mindset and are curious by nature. You can stay focused and motivated in a fast-changing environment, which at times requires endurance and a “can-do” attitude. 

At NLC we work with people across different cultures, companies and nationalities, therefore the role requires strong communication and interpersonal skills. 
Why join NLC?  We are a small company with a fast pace and with a flexible and unformal culture. We keep an open mind and the sky is the limit. So, if you want to have fun, learn, grow and work with global power brands, then NLC is the right place for you. 

If interested, please send your CV and application in English to ihb@nordiclicensing.com
For further questions, please contact Director of Sales Ida-Helene Brønner at +45 2871 6615
About NLC:

With its headquarter in Copenhagen, NLC represents major brand owners such as Warner Bros., Mattel, ASO, Joy Pixels and European football clubs. 
NLC covers all aspects of brand growth, including licensing, retail, marketing, product development, finance and contract administration. 
We are a team of 14 people, of which 11 are based in Copenhagen and 3 in our office in Amsterdam. 
For more information please visit: www.nordiclicensing.com
